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1. Onuc HaBYAJIBLHOI AMCHUILTIHA

3aranbHa XapaKTCPHUCTHUKA

O00B’s13K0BHUIH OCBITHIii KOMIIOHEHT
PiBenb BuIOi OCBITH Iepmnii (OakamaBpChbKuii) piBeHb
CrymniHb BHIIOT OCBITH bakanasp
["airy3pb 3HaHB 07 YupaBniHHas Ta
aJIMiHICTpyBaHHS
CrermajipHICTh 075 MapkeTuHr
O6MexeHHs 1110710 (hOpM HaBUAHHS be3 oOMexeHn
XapakTepucTrUKa HaBYaIbHO1
. . JTACIUILTIHA
HaliMeHyBaHHS TOKa3HUKIB
neHHa gpopma 3aouHa Gpopma
HaBYaHHS HaBYaHHS
KinbkicTh kpeauTiB 6
Monynis 2 -
3MICTOBUX MOJYJIIB 4 -
Cemectp 1-2 1-2
3aranpHa KUIbKICTh TOJIUH 180
3 HUX ayJUTOPHUX: 60 16
Jnexyii -
NPAKMUYHI 60 16
nabopamopui -
CeMIHApPCHKI -
3 HUX CaMOCTIIHOI poOOTH: 120 164
Kontposnbni podotu (KP)
dopma KOHTPOJIIO 3aimik — 1 cemecTp
€K3aMEH — 2 CEMECTP

2. MeTa Ta 3aBJaHHA HABYAJLHOI JUCHHUILTIHHA
3arajgpbHo0 MeTOKW AUCHUILIIHM “IHo3eMHa MoBa (aHrJilicbka)” €
dbopMyBaHHS y CTYICHTIB KOMYHIKAQTHBHOI KOMIETEHINl, SIK HeoOXigHa s
CHUIKYBaHHA Y 3HAllOMHMX CHUTYyalliX, $KI 3YyCTPIYalOThCA B aKaJeMIYHOMY Ta
3arajibHO-TIPoeCcitHOMY KOHTEKCTaX.

3. 3aBaaHHs BUBYCHHS QJMCIUILIIHYA
[Iporpama Kypcy peaizyeTbes MUIITXOM BUKOHAHHS TAKUX 3aB/IaHb:



IIpakTH4Hi: dopMyBaTH y CTYIEHTIB 3arajibHi Ta Ipo¢eciiiHO-OpiEHTOBaHI
KOMYHIKaTUBHI MOBJICHHEBI KOMIIETEHTHOCTI (JIIHTBICTHYHY,
COITIOJIIHTBICTUYHY Ta MparMaTUyHy) J1Jis 3a0€3MeUYeHHS iXHbOTO
CIIJIKYBaHHA B 3HAMOMOMY aKaJeMIYHOMY Ta MpodeciiHOMY
CepeOBHIIT.

OcBiTHi: dbopMyBaTM y  CTYACHTIB  3arajibHi  KOMIETEHTHOCTI
(exyapaTUBHI 3HAHHSA, BMIHHS Ta HAaBUYKH, KOMIIETEHTHICTb
ICHYBaHHSI Ta BMIHHS YYUTHUCS); CIPUSATH PO3BUTKY 3110HOCTEH
JI0 CAMOOIIIHIOBAHHS Ta 3JaTHOCTI IO CaMOCTIMHOIO HaBYaHHS,
O JIO3BOJIITUME CTYJAEHTaM IMPOJIOBXKYBaTH OCBITY B
aKkajgeMiuyHOMy Ta Tpo(deciiHOMY CEepelOBHIIl SK IIiJ 4Yac
HaBuanHa y BH3, Tak 1 miciis oTpuMaHHS AWIUIOMA MPO BHIILY
OCBITY.

ITizHaBaJabHI: 3aJIy4aTd CTYACHTIB JI0 TaKUX aKaJeMIYHUX BHUIIB JISUIBHOCTI,
Kl aKTUBI3yIOTh 1 Jlaji pPO3BUBAIOTh YBECh CHEKTP IXHIX
Mi3HaBaJIbHUX 3/110HOCTEH.

Po3BuBaloui: JormoMaraTd  cTyaeHtaM y  (GOopMyBaHHI  3arajlbHHX
KOMIIETEHTHOCTEH 3 METOI0 PO3BUTKY I1XHBOI OCOOHMCTOI
MOTHBaIli (I[IHHOCTEN, 17eajiB); 3MIIHIOBAaTH BIIEBHEHICTH
CTYJICHTIB SIK KOPHCTYBaulB MOBH, a TaKOX iXHE IMO3UTHUBHE
CTaBJICHHS O BUBYCHHS MOBH.

CouianbHi: CHOPUATH CTAHOBJEHHIO KPUTUYHOIO CaMOYCBIAOMJICHHS Ta
YMIHb CIUIKYBaTHCSl 1 POOUTH BaroMuii BHECOK Yy MIXKHAPOJHE
cepeaoBUIIE, IO MOCTIMHO 3MIHIOETHCS.

CouiokyJbTypHi: J0CSATaTH PO3yMIHHS BaXXJIMBUX 1 PI3HOIJIAHOBUX MI)KHAPOJIHUX
COIIIOKYJIBTYPHUX NPOOJEM JJii TOro, MO0 ISTH HaJCKHUM
YUHOM Yy KYJbTYPHOMY PO3MAiTTI MPOQECitHUX Ta aKaJeMIdYHUX
CUTYAITIH.

4. IlpepekBi3iTH i MOCTPEKBI3iTH HABYAJIBHOI AMCHUILIIHA

[IpepexBi3uTu: 3HATH CAMOCTIMHI Ta CIYKOOBI YaCTUHU MOBH, CTPYKTYpY
pEUCHHS, THMH PEUYCHHS, 30KpeMa yYMOBHI pEUEHHs, JIEKCUKY B MEXKax IIKiIbHOI
mporpaMd Ta TIOBUHEH YMITH 3aCTOCOBYBaTH CBOI 3HAHHSA TpPaMaTHKU Ta
JIEKCUKH;OMUCYBaTH  1HO3EMHOIO MOBOIO  JIIOACH, TpeAMeTH, [l1i, SBUIIA,
CaMOITIOYYTTSI, MO/I1i; ApTyMEHTYBAaTH 1HO3EMHOI0 MOBOIO CBiif BUOIp; BUCJIOBJIIOBATH
1HO3EMHOI0O MOBOIO CBOi BpaXX€HHsS, MOYYTTS, €MOLii y 3B'SI3KYy 3 MOYYTUM,
no0ayeHnuM; 3HAaXOJIUTH, PO3YMITH Ta MepeJaBaTh HEOOX1AHY 1H(POPMAIII0 B TEKCTI
1HO3EMHOIO0 MOBOIO.

[TocTpekBi3UTH: 3HATH TpamMaTU4HI CTPYKTYpPH, HEOOXiJHI IS THYYKOTO
BUPAKCHHS BIMOBITHUX (YHKITINA Ta MOHATH, JUIsI PO3YMIHHS Ta CTBOPEHHS TEKCTIB B
npodeciitHiii cepax CHIIKyBaHHS, JIKCHKY (30KpeMa, TEPMIHOJIOTiI0), HEOOXiTHY
JUTSL CTIUIKYBaHHSI B TipodeciiiHiii cepax; po3yMiTH OCHOBHI i7Iei Ta PO3Mi3HABATH
HeoOXiHy 1H(GOpPMAIIiIO B X011 00TOBOPEHb, TOMOBIEH, O€Ci/I, TOB'A3aHUX 3 TEMOIO 3



HAaBUAHHSAM Ta CHEIIANBHICTIO, 3aTraJIbHOHAYKOBOTO Ta MPOQeciitHO-Opi€EHTOBAHOTO
XapakTepy; PO3yMITH KOMYHIKATHBHI YCTAaHOBKH MOBIIS Ta KOMYHIKaTUBHI HACI1JIKH
floro BHCIIOBIIOBAaHHS;pearyBaT Ha OCHOBHI imei Ta po3mi3HaBaTH BaXKJIHUBY
iH(opmMariiro i 4yac OOroBOpEHb, NUCKYCiH, Oecij, MOB'I3aHUX 13 HABUYAHHSIM Ta
CIEIATBHICTIO.

5. XapakTepucTHKa HABYAJBHOI AUCIUILIiIHI
3aranbHi KOMIIETEHTHOCTI:
3K7. 3naTHicTh 3aCTOCOBYBATH 3HAHHS Y MPAKTUYHUX CUTYaIlIfX.
3K10. 3gaTHICTh CHIJIKYBATHCS 1HO3€MHOIO MOBOIO.
3K13. 3gaTHicTh MpalroBaTH B MKHAPOTHOMY KOHTEKCTI.

CrrertiapHi (paxoBi) KOMITETEHTHOCTI:

CK9. 3naTHIiCTh BUKOPHUCTOBYBATH 1HCTPYMEHTAPI MAapKETUHTY B 1HHOBAIIMHOT
TISITBHOCTI.

CK10. 3maTHiCTh BHUKOPHUCTOBYBAaTH MApPKETUHIOB1 1H(GOpMAIlIiiHI CHUCTEMH B
YXBAJIEHHI MAapKETHHITOBUX pIIEHb 1 PO3POOISATH PEKOMEHJAIlll 1100
M1IBUIICHHS 1X €()eKTUBHOCTI.

CK12. 3parHicTh OOIpYHTOBYBATH, MPE3CHTYBATH 1 BIPOBAKYBATH PE3yJbTaTU
JOCIIKEHB Y c(hepl MapKETUHTY.

OuikyBaHI1 pe3ylbTaTH HABYAHHS:
PH3. 3actocoByBaTM HaOyTI TEOPETHUYH1 3HAHHS IS PO3B’SI3aHHS MPAKTUYHUX
3aBAaHb y c(hepl MApKETHUHTY.
PH17. /leMOoHCTpyBaTH HaBHYKM MHCbMOBOI Ta YCHOI MPOQEciiHOI KOMYHIKaIli
1HO3€MHOIO0 MOBOIO, & TAKOX HAJIE)KHOTO BUKOPUCTAHHS MPOQECIHHOT TEPMIHOJIOTT].

PH 3K CK
3 7,13 9,10
17 10 12

6. 3MiCT HABYAJIBHOI TUCIHHUILIIHHA

Kypc cknamaerbcst 13 4OTHPHOX CaMOCTIMHHMX Ta CaMOJOCTAaTHIX MOJIYJIB.
[Topsimok, B sikoMy MOAyJl mogaHo B Aadiil [Iporpami He € 000B’A3KOBUM Ta MOXKE
OyTH 3MIHEHO 3a PIIICHHSM BUKJIaJIauiB KypCy.

3microBuit moayasr 1. ChouikyBaHHsi B akKajaeMidyHoMy 1 mnpogeciiHoOMy
cepenoBui (Socialising in Academic and Professional Environments)

Tema 1. HasiarogkeHHs1 KOHTAKTIB.

Oprani3anis 3aX0/iB 4epe3 eJIEKTPOHHY MOUITY, 3yCTpid rOCTel miciist npudyTTs,
O0OrOBOpPEHHS MOTOAM, MOJIBOTY, TUIAHIB.

Tema 2. IlpuBiTanHd BiABiAyBauiB KOMNAaHii.



Benenns Oecimu mpo odic Ta KOMIaHIO; IPONOHYBAaHHS BiJBiJyBauaM HaroiB Ta
HAIIKIB;

BKa3iBKM B OyiBIII; MPEJACTABJICHHS BIJIBIAyBadiB 1 MPEICTABHUKIB MPUHMAar0Y0i
CTOPOHU OJINH OJTHOMY.

Tema 3. Entertaining visitors.

ITokaz mam'sTKiB BamIoro MicTa; PEKOMEHJAIl MI0JA0 MICIb, SKI HEOOX1JTHO
moOaunTH; TIOKAa3 HANpsSIMKIB y MICTi; Oecila y pecTopaHi-3aka3 1Ki, ETHKET;
PO3MOBIIL PO CIM 10, HABYAHHS.

Tema 4. HanaromkenHsi kKoHTakTiB Ha BuctaBui / Networking at exhibitions
[Toyatok po3MOBH 13 HE3HAWOMIIEM; PO3MOBIAL MPO KOMITAHIIO Ta MPOIYKINIIO Ha
APMapKOBOMY CTEH/I ; MATPUMKA O€Ci/In; KOHTAKTH Yepe3 eIEKTPOHHY MOIITY.

Tema S. JIucryBanns / Correspondence

-HAMMCAHHS SJICKTPOHHOTO JINCTA

-HaMKMCaHHS J1JIOBOTO JINCTA

Tema 6. CniikyBanus no tejiepony / Making Arrangements by Phone

-I0YaTOK / 3aBEpIICHHS;

-3aIPOIIEHHS JIIOJUHU/ TIPOJIOBKEHHS PO3MOBH;

- IPUHAOM TOBI1IOMJICHB;

- IepeBipKy a0OHEHTA;

-BHECEHHSI/3M1HA IPU3HAYCHHS;

-3QJTMIIICHHS] TIOB1IOMJICHHS.

3micTroBuii Moayiab 2. Ilomyk i o0podka indopmanii (Searching for and
Processing Information)

Tema 1. Sales.

Tema 2. Marketing.

Tema 3. Types of sales.

Tema 4. The marketing mix.

Tema 5. Product descriptions.

Tema 6. Distribution and pricing.

Tema 7. Payment options.
Kontponbna poboTa.

Tema 8. Costs and profit.

Tema 9. The marketing and sales force.
Tema 10. Sales systems.

Tewma 11. Opening.

Tema 12. Commissions.

Tema 13. Promotions and sales.

Tema 14. Salesforecasts.

Kontponsna podoTa

3micToBuii Moay.b 3. IIpesenranin ingopmanii (Presenting Information)
Tema 1. BuBueHHS ipaBUJI BUTOJIOMICHHS YCHOTO BHCTYITY.

CTpyKTypyBaHHs MaTepiaiy /Ui yCHOTO BHCTYITY.

[TinroToBka BCTyIy.



Tewma 2. Oprani3zaiiiss OCHOBHOI YaCTUHU BHUCTYITY.

[Tosicuenns iHpopmariii, mpeAcTaBieHoi y rpadiuniit popmi.

Tema 3. BurosoieHHs TOBHUX 1HIWBIAYaJbHUX BUCTYIIIB.

Bianogiai Ha mUTaHHS CyXadiB Ta opraHizallis 0OroBOpeHHS.

3micToBuii Moay.b 4. [IpanenamryBannsi (Application Procedure)

Tema 1. Hanucanns pestome / Writing a CV / Resume.

Tema 2. HammmcanHs MOTHBAIIHHOTO JIMCTA 711 HABYAIBHOTO KYpCY 3a MPOTpaMoro 3
oominy crynmentamu / Writing a motivation letter for an academic course on an
exchange student programme.

Hanmcanns cynposigaoro mucta / Writing a Cover letter.

Tewma 3. BiasigyBanns ciiiBoeciam / Attending a job interview.

/. OpieHTOBHMII PO3NOAIT HABYAJIBHOIQ YACY

3micT, TeMu Kinekicts roguua
JIeHHA (hopMa 3aouHa Gpopma
YCBOTO y TOMY YHCi YCBOTO y TOMY YHCIi
an| o | Jlab | img | C.p. an| m | mab | iHg | c.p.
1 2 3| 4 5 6 7 8 9110 ] 11 12 13
Cemectp 1.

3micToBuii Mmoaysb 1. CrisikyBaHHS B akaieMiuHoMy i mpodeciiitnomy cepenosumi (Socialisingin
Academicand Professional Environments)

Placement test 4 2 2 4 0.5 35
Tema 1.

Tema 2. IlpuBiTanus 6 4 2 6 0.5 5.5
BiBinyBauiB KoMnaHii.

Tema 3. Entertaining 6 4 2 6 0.5 5.5
visitors.

Tema 4. Hanaroaxenus 6 2 4 6 0.5 55

KOHTAKTIB HAa BHUCTaBLi /
Networking at exhibition.

Tema 5. JlucryBanusi / | 6 4 2 6 0.5 55
Correspondence.
Tema 6.CuisikyBaHHA 1O 6 2 4 6 0.5 55
Tesedony / Making
Arrangements by Phone.
Pa3om 3a 1 3micToBuii 34 18 16 34 3 31
MOJY.JIb

3microBuii MmoxyJn 2. [Tomyk i 06podka ingopmauii (Searching for and Processing Information)
Tema 1. Sales. 8 1 7 8,5 0,5 8
Tema 2. Marketing. 8 2 6 9.5 1.5 8
Tema 3. Types of sales. 8 1 7 7.5 0.5 7
Tema 4. The marketing mix. | 8 2 6 7.5 0.5 7
Tema 5. Product 8 2 6 7.5 0.5 7
descriptions.
Tewma 6. Distribution and 6 2 4 6.5 0.5 6
pricing.
Tema 7. Payment options. 10 2 8 9 1,0 8
KoHTponbsHa poboTta
Pa3om 3a 2 3micToBHii 56 12 44 56 5 51
MOIYJIb
Pa3zom 3a 1 cemectp 90 30 60 90 8 82

Cemectp 2

3microBuii Moays 2. [lomyk i 06podka ingopmanii (Searching for and Processing Information)
Tema 8. Costs and profit. 6 2 4 3,5 15 6
Tema 9. The marketing and | 7 2 5 3,5 15 5
sales force.




Tema 10. Sales systems. 6 2 4 3,5 0.5 5
Tema 11. Opening. 6 2 4 3,5 0.5 6
Tema 12. Commissions. 6 2 4 3,5 0.5 6
Tema 13. Promotions and 6 2 4 35 0.5 6
sales.
Tema 14. Salesforecasts. 9 4 5 3,5 1,0 6
KonrposbHa poboTa
Pa3om 3a 3micToBHii 46 16 30 46 6 40
MOAYJIb 2

3microBuii Moay.as 3. IIpesenTanist indopmamii

(Presenting Information)

Tema 1. BuBuenns nmpasun | 5 2 3 3 - 3
BUTOJIOIICHHS YCHOTO
BUCTYILY

CrtpykTypyBaHHS MaTepiary
IUIsL yCHOT'O BHCTYITY
[ligroToBKa BCTyIy

Tewma 2. Opranizamis 5 2 3 4 - 4
OCHOBHOI YaCTUHH BHCTYITY
[Mosicuenns iHpopmaltii,

npescTaBiIeHol y rpadidHii

¢dopwmi

Tema 3. Buromomenss | 7 4 3 10,5 0.5 10
IMOBHHUX 1HIMBITyaTbHIX

BHCTYIIIB

Bigmosini Ha  mATaHHSA
CIyXadiB Ta OpraHi3amis

00TOBOpEHHS
Pazom 3a  3micToBmii | 17 8 9 17 0.5 16.5
MoayJb 3

3microBuii Mmoayasb 4. [IpaueBjaliTyBaHHs

(Application Procedure)

Hammcanni  pestome. /| 9 2 7 9 0.5 8.5
Writing a CV / Resume.
Hanwucanust MmotuBariiiHoro | 9 2 7 9 0.5 8.5

Jmcra I HaBYaJIbHOI'O
Kypcy 3a IpOorpamMor 3
obminy  crymentamu. [
Writing a
motivationletterforanacade
miccourseonanexchangestu
dentprogramme.
Hammcanns  cympoBimHOTO
mucta. /  Writing  a
Coverletter.

BinsinyBanus cmiBOecigm. / | 9 2 7 9 0.5 8.5
Attending a job interview

Pa3om 3a 3micToBuii 27 6 21 27 15 25.5
MOayJIb 4

Pa3om 3a 2cemectp 90 30 60 90 8 82
Pa3om 3a pik 180 60 120 180 16 164

8. Buau HaBYAJbHUX 3aHATH Ta IX OPIEHTOBHUI 3MIiCT




Ne Tema KinbkicTs
Bun 3zaugare
3/n TOJWH
3microBuii  moayns 1. ChouikyBaHHsSsT B akageMidyHoMy i
npodeciiinomy  cepemoBumi  (Socialisingin  Academic  and
Professional Environments)
1 | HamaromkeHHs KOHTaKTiB. NpaKmuyHi 2
2 | IlpuBiTaHHs BiIBigyBadiB KOMIaHii. npaKmuymi 4
3 | Entertaining visitors. NPAKMuyHi 4
4 | HanmaromkeHHs KoHTakTiB Ha BucTaBii / Networking at exhibitions NpPaKmuyHi 2
5 | JluctyBanns / Correspondence NpaAKmuyHi 4
6 | CminkyBanns no tenepony / Making Arrangements by Phone npaKmuymi 2
3microBuii Mmoayas 2. [lomyk i 06podka ingopmanii (Searching for
and Processing Information)
Tema 1. Sales. NPaKmMuyHi 1
Tema 2. Marketing. NpaKmuyHi 2
Tema 3. Types of sales. NpaKmuyHi 1
10 | Tema 4. The marketing mix. NpaKmuyHi 2
11 | Tema 5. Product descriptions. NpaKmuyHi 2
12 | Tewma 6. Distribution and pricing. NpaKmuyHi 2
13 | Tema 7. Paymentoptions. npakmuyHi 2
14 | Tema 8. Costs and profit. NpaKmuyHi 2
15 | Tema 9. The marketing and sales force. NpaKmuyHi 2
16 | Tema 10. Sales systems. NpaKmuyHi 2
17 | Tema 11. Opening. npaKmuymi 2
18 | Tema 12. Commissions. NPAKMuyHi 2
19 | Tema 13. Promotions and sales. NPaAKmMuyHi 2
20 | Tema 14. Salesforecasts. Koutponbaa podora NpaAKmuyHi 4
3microBuii Mmonyasn 3. IlpesenTanis ingopmanii (Presenting
Information)
21 | Tema 1. BuBueHHS MMpaBWII BUTOJIONICHHS YCHOTO BUCTYITY NpaKmuyHi 2
CTpyKTypyBaHHsI MaTepiaiy Ui yCHOTO BUCTYITY
[ligroroBka BCcTymy
22 | Tema 2. Oprani3alisi OCHOBHOI YaCTHHU BUCTYITY NPaAKmMu4Hi 2
[losicuenns indopMartii, mpencrasieHol y rpadivnii hopmi
23 | Tema 3. BurosnonieHHs: TOBHUX 1HIWBiAyalbHIX BHCTYIIIB NnpaKmuyHi 4
BinoBini Ha IMTaHHS CIyXadiB Ta opraHizailisi 00rOBOpeHHs
3micToBuii MmonyJib 4. llpaneBnamryBanns (Application Procedure)
24 | Tema 1. Hanmcansi pesrome. / Writing a CV / Resume. npaKmuymi 2
25 | Tema 2. HanncanHs MOTHBALIiI{HOTO JIUCTa JAJIsl HABYAJIBHOTO KYPCYy 3a | MpaKmuyHi
pOrpamMoro 3 00MiHy CTyI€HTaMHU. / Writing a
motivationletterforanacademiccourseonanexchangestudentprogramme.H
anmcanHs cynposigHoro smcrta. / Writing a Cover letter.
26 | Tema 3. BixBigyBanns ciiBOeciau. / Attending a job interview NpaAKmuyHi 2
Pazom 60

9. ®opmMu Ta METOIM KOHTPOJIS




3rigHo 3 [TonokeHHsIM PO OopraHi3alliio OCBITHROTO Tpoliecy B HalioHanbHOMY
yHiBepcHTeTi «3aropi3bka MOTITEXHIKa»', KOHTPOJIBbHI 3aX0AM BKIIOYAIOTh B cebe
BXIJTHUM, TIOTOYHUHN, pyOLKHUNM  (MOJYJbHMH, TEMaTUYHUM, KaJeHAApHUN),
BIJICTPOYCHHUH, IJICYMKOBHH Ta CEMECTPOBHH KOHTPOJIb, a TaKOX KOMILJIEKCHI
KOHTPOJIbH1 pobotu Ta PEKTOPCHKI KOHTPOJIbHI poboTH.

! MonoxeHHs: PO Opraxizamio OcBITHROro mpouecy HamioHaabHOro yHiBEpCHTETY
«3amopizpka moiitexHika» / Ykmamadi: B. I'pemra ta iH. HY <«3amopizbpka
noJjiTexHika», 2024. 42 c.
(https://zp.edu.ua/uploads/dept_nm/Nakaz_N405 vid 11.10.24.pdf)

CucreMa KOHTPOJIIO 3HaHb 3/100yBaviB BUIIO] OCBITH 3 AUCHUUILIIHU «]HO3eMHa
MOBa» BKJIIOUYA€ B c€0€ MOTOYHUM, pyODKHUN Ta MiJCYMKOBUN KOHTPOJIb.

Bxionuii koumpons (Placement assessment: formative — summative) Mae
BUIJISIT JIIATHOCTUYHOTO (BXIJTHOTO) TECTYBaHHs Ta mependavae 3°siCyBaHHS PIBHS
BOJIOJIIHHSL CTyJCHTaMu O0a30BMMH 3HAHHSIMH, BMIHHSIMHU 1 HaBUYKaMHU, IXHBOI
TOTOBHOCTI JI0 copuiiMaHHs HOBoro Matepiany(multiple-choice, interview).
3a pe3yibpTaTaMu BX1JJHOTO TECTYBaHHS BUKJIa/1ady BHOCUTh KOPEKTUBHU B OpraHi3aIliio
HaBYAJIBHOTO MpoIecy, ooupae HopMH 1HAMBIAYaTbHOT POOOTH, YXBAIIOE PIIICHHS
11010 TEXHOJIOT1H TPYIOBOTO HABYAHHS.

Ilomounuii xonmpons (Continuous assessment: formative — summative)
3MIMCHIOETHCS MiJ Yac MPAKTUYHUX 3aHATh. [[OTOUHUI BUJI KOHTPOJIO Ma€ Ha METI
3’4CyBaTH YCIHIIIHICTh 3aCBOEHHS HaBuYaJbHOro Marepiany. Ha migcraBi iioro
pe3yNbTaTIiB  OMEPATHBHO BHOCATHCS KOPEKTUBH B  HaBYAIBHHH  TIPOIIEC,
BU3HAYAIOTHCA HAMpPSIMU 1HAUBIAYaAJIbHOI KOJEKLUIMHOI POOOTH 31 CTYyJIEHTaMH,
IIPOBOJIMTHCS T€IaroTi4Ha IIarHOCTUKA YUHHUKIB CKJIaHOCTEH.

MeronamMu KOHTPOJIIO €: YCHUH KOHTPOJb (YCHE OINMUTYBaHHS), MUCbMOBHIA,
TECTOBUH, MPAKTUYHA MEPEBIPKa, a TAKOK METOJM CAMOKOHTPOJIIIO 1 CAMOOIIHKH.

st cTyneHTiB ieHHOT (OpMH HaBYaHHS: YCHE ONUTYBAHHS Ha TMPAKTUYHHX
3aHATTSAX, TECTYyBaHHS, BUKOHAHHSA CaMOCTIHHOI poOOTH, Mpe3eHTalliss HayKOBOi
nomoBial mo Temi. Jjis cTyAeHTIB 3a04HOi ()OpMHM HAaBUAHHS: 3aXUCT KOHTPOJHHOT
po0OTH, Mpe3eHTAIlisl HAYKOBOI IOMOBII TIO TEMI.

10. KpuTepii ouiHioBaHHS pe3y/abTaTiB HABYAHHA

IincymkoBa oninka BuctaiseThcs 3a 100-6anbHOIO.

DopMHU KOHTPOJIIO:

- ycHe onuTyBaHHs cTyAeHTIB (Interviewing);

- 3amik (Credit — multiple-choice for checking listening comprehension.)

3microBuii Moayab 1. CnuikyBaHHsl B akaaeMiyHOMYy i mpodeciiiHoOMy
cepenosuii (Socialisingin Academicand Professional Environments)

IMorounuii kouTpoJb (Continuous Assessment: formative-summative)

BukoHaHHS TpakTHYHHMX 3aBJlaHh Ha 3aHATTAX Ta 3aBAaHb JJIsI CaMOCTIHHOI
pobotu



VY4acTe B 00roBOpeHH1 3MICTY CTaTTi 31 CTYyI€HTCHKOI Ta3€TH, BiIEO CIOKETy Ha
TEMY CTYJIEHTCHKOIO >KUTTS, BJIACHOTO JOCBIJy 3 HAaBUAaHHS aHTJIWCHKOI MOBH Ta ii
BUKOPHUCTAHHS B aKaJIEMIYHOMY Ta 3arajibHOMY MpodeciitHOMY KOHTEKCTI.

HamucanHst eNeKTpOHHOIO JUCTa, NOBIAOMIIEHHA Ta/ab0 KOMEHTap JUis
OCBITHBOI BE€O-CTOPIHKHU

3anoBHEHHsS arulikamiiiHoi (GopMu I y4acTi y CTYACHTCBhKIM KoHdepeHIii
Ta/ab0 OCBITHI# mporpami

3HaxO/KeHHs] Ta cUcTeMaru3aiis iHdopMallli Mpo CTYACHTCHKY KYyJIbTypy Ta
OCBITHI TpaJAuIIii aHTJIOMOBHOI KpaiHU/KpaiH

VYyacts y ponboBiit Tpi «CHiIKyBaHHS TeI€POHOMY

[TlinroToBnene Ta cnoHTtanHe MoBieHHA 3a ESP Ttemarukoio «3ycTpiu B
aeponopTy», «IlepemoBHUHYN PO TTOCTa4aHHS 00JIaTHAHHSY.

MincymkoBuii kouTpob: (Final assessment)

KonTtposasHa podota (Multiple-choicetest)

3micTroBuit Mmoayab 2 IMomyk i oopodka indopmamii (Searching for and
Processing Information)

IToToYyHU KOHTPOJIb

TecTu nis nepeBipkd HABUUOK YUTAHHS/ayA1IOBaHHS TaKUX THUIIB:

- MHOYKHHHOTO BHOOpY (multiple choice)

- TO3HAYEHHSI PEUYeHb, SK TAKHUX, 110 BIAMOBIIAIOTH/HE BIJIMOBIIAIOTH 3MICTY
(BIpHO/HEBIPHO) a00 TaKWX, IO B3araji HE MICTATH 1HGOPMAIlli 3 MPOYUTAHOTO YU
MIPOCIYXaHOT'0 TEKCTY (not given)

- JIOTIOBHEHHSI PEYCHHA: 3allOBHEHHS NpOOLIIB, MiAOMpaHHS 3aKIHUYCHHS
PEUYEHHS 10 MOTO MOYaTKy

- IpaBUJIbHE PO3TAIllyBaHHS CJIIB y peueHH1 (ordering)

- 3HaxO/KEHHs BIANOBIAHOCTI (matching) (ab3aimiB TEKCTy [0 3aroJioBKiB,
TEPMIHIB JI0 X BU3HAYCHD)

HincyMKoBHiI KOHTPOJIb:

KonTpoabHa podora

3micToBuii Moay.b 3. IIpesenranin ingopmanii (Presenting Information)

IToToYyHU KOHTPOJIb

Hamnucanns minany npe3eHTallii TeKCTy Mpe3eHTallli, miJCyMKYy Ta BUCHOBKY

HamnucanHst BCTyIy 10 yCHOTO BUCTYITY Ta HOTO BUTOJIOMIEHHS

HanucanHs TeKCTy OCHOBHOI YaCTHHU MPe3eHTaIlll

[IpeacTaBieHHs OCHOBHOI YaCTHHHU BUCTYITY

VYcHa Ta nuceMoBa iHTepHpeTatis rpapiyHoi iHpopMarii

HanucanHs mijicyMKy Ta BACHOBKIB

[Tpe3enTaliist 3aKIF0OYHOT YACTUHU TIPE3CHTAITl]

Opranizailist 3MICTy Ipe3€HTAIllT Ha claniax

[Ipesenraiist yactunu iHGOPMAITT 3 30pOBOIO TATPUMKOIO

VYyacTh y 00roBOpeHHI mpe3eHTarlii

[IpesentyBanHns iHGOpMAIIii 3 30pOBOIO MiATPUMKOIO

IMincymkoBuii kouTpoab: Ilpesenrauis (1.Tecmysanns éminb 8UKOPUCTAHHA
Mmosu npezenmayiu, 2. Ilpezenmayis )

3micToBuii Moay.b 4. [IpanenamryBannst (Application Procedure)



IHoToYyHM KOHTPOJIb

HanucanHs MOTHBaIIHHOTO JIMCTA ISl aKaJeMIYHOTO KypCy 3 IporpaMu oOMiHy
CTYJCHTaMH.

Hanucanns pesrome.

HamucanHs cynpoBiTHOTO JTUCTA.

IHigcymMKoBHA KOHTPOJIb:

Kontponrna poGota (Tect Ha mnepeBipky BMiHb BUKOPHUCTAHHS MOBH 3a
TEMaTUKOIO MOJYJIs).

Sanik
[lorouHe TecTyBaHHs Ta caMOCTiiiHa poboTa Cyma
3micToBuit Moayih 1 3MiCTOBUI MOAYIH 2

T1 T2 T3 T4 TS5 T6 T1 T2 T3 T4 T5 T6 T7 100

4 8 8 8 8 8 8 8 8 8 8 8 8

T1, T2 ... T9 — Temu 3MiCTOBUX MOMYIIIB.

Ex3amen
[ToTouHe TecTyBaHHS Ta caMOCTiiiHa poboTa Cyma
[lincymkoBuit
3micToBUI MOIYIH 2 3micToBHUI 3MicTOBHUHI TecT(iCIHT)
MOJYJb 3 MOIYJb 4
T8 | T9 | TIO | T11 | TI12 | TI13 | T14 | T1 | T2 | T3 | T1 | T2 | T3 20 100
515 5 5 5 6 7 7|\ 77777

T1, T2 ... T12 — Temu 3MICTOBUX MOIYJIIB.

Ixajga ouiHIOBaHHA

Cywma 6aiiB 3a BCi BUIU OmiHka 3a HaI[iOHATBHOIO IIKAJIOI0
HABYAJILHOI TISIIBHOCTI

JUTS €K3aMeHY, KypCOBOTO IS 3aTIKy
poeKTy (po0O0TH), MPAKTUKH
60 — 100 60 — 100 3apaxoBaHO
1-59 HE3aJ0BIIBHO HE 3apaxoBaHO

11. IoaiTuka Kypcy

[lin 4Yac HaBYaHHSA CTYIEHTHM 3000B'sI3aHI JOTPUMYBATUCS aKaIeMIYHOL
T0OpPOYECHOCTI:

- CaMOCTIMHO BUKOHYBaTHM HaBUajbHI 3aBJaHHS, 3aBAaHHS ITOTOYHOTO Ta
M1JICYMKOBOT'O KOHTPOJIIO;

- TOTPUMYBATHCS HOPM 3aKOHOJABCTBA PO aBTOPCHKE MPaBO;

- CBOE€YACHO BUBYATH MaTepial;

- JlaBaTU JOCTOBIpHY i1HGOpPMAIII0 TPO pe3yabTaTh BJIACHOI HaBYaJIbHOI
TISUTBHOCTI.

- OyTH TEPIIUMHUM 1 TOOPO3UUIMBUM J0 OJJHOKYPCHUKIB Ta BUKJIAAviB.

12. MetoauyHe 3a0e3ne4eHHsI




1. MeTtomuyHi BKa3iBKH IS CaMOCTIHOI POOOTH CTYJIEHTIB 3 AWCIUILTIHH
“AHrmificbka MoBa TmpodeciiiHoro chnpsmyBaHHsS® 3a Temoro "Marketing" mis
cnemiansHocTe “Mapketunr”, “Opranizailis TOPriBji Ta KOMepIiiHa JOricTUKa
nenHoi Qopmu HaBuanHs/ Yki.. T.M.Cysopoma. 3amopixoks: HY «3amopizbka
rojitexHika», 2023. 26 c.
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